




Keynumbers in 1Q22
Solid fundamentals create basis for dynamic development

PLN 1 347 m
Value of backlog as 

of 31.03.2022*

PLN 412 m
Revenues

68,362 m 3

prefabricated

elements produced**

PLN 13 m
Net profit

2*Concerns prefabrication contracts, construction services, development project on their own account (Jasielska phase 3, CasaFiore, CasaBaia, Katedralna) and production services

** Record 1Q 2022 production increased also due to higher output volumes by a new ǺŴ"ƖȺ ĜƖ ó|"ƚȡŦ-Kokoszki

PLN 27 m



contracts to be realized 

in current year

1 104 038

(81%)

contracts to be 

realized in next year

231 655

(17%)

contracts to be realized in 

following year

11 465

(2%)

Backlog ( thous . PLN)

1 347 MLN
+48% yoy

Backlog
trong, well-diversified backlog

ý Pekabex Group systematically builds significant and well-diversified

backlog, which will fill the production in following years. It contains

aggregated value of signed contracts, which are/will be realized, and

revenueswill be recorded after the balance sheet date.

ý Value of contracts to be realized from 31.03.2022 is equal to PLN1 347m

and has increasedby about 12% comparing to 31.12.2021 and increased

by 48% comparing to 31.03.2021.

ý Backlog in 31.03.2022 does contain expected revenues from projects

(CasaFiore, Jasielska3, CasaBaia) realized on lƶƌǺ"Ɩʲ̃ȡown account.

ý Eventually,revenuesdepend on many factors beyond lƶƌǺ"Ɩʲ̃ȡcontrol .

ý Volume of backlog is divided into each period/year and calculation is

assuming timely execution of contracts (e.g. no delay and lack of other

unexpected situations that could affect contract execution).



Prefabrication production
table growth of production

ý Increased production in prefabrication segment results mainly from the 

volume of realized contracts; in the first quarter of 2022; production 

amounted to 68.362 m3 while in the prior period of 20 21 amounted to 

56.737m3 and in 1Q 2020 amounted to 45.903 m3.
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* Additionally, production presented with prior periods of 1Q 2020 and 1Q 2021.





ý 1Q 2022 was a record period in terms 

of achieved revenues.

ý Revenue from sales in1Q 2022

amounted to PLN 412,452 thous.and 

were higher by PLN 166.288 thous., 

i.e. by 67.6%, than the revenue 

achieved in 1Q 2021, and at the same 

time higher by PLN 164.410 thous., 

i.e. by 66.3%, as compared to the 1Q 

2020.

ý This result was mainly impacted by 

increasedproduction output ; increase

by 12 thous. m3 achievedby the 

Group in 1Q 2022. 



ý In 1Q 2022 highest operating results

were achieved in prefabrication

contracts and constuction services 

segments. Thosesegments

represented respectively89% and 5% 

of total operating result.

ý Significant increase in profitability of 

prefabrication contracts is a result of 

economies of scaleand 

renegotiations/excution of contracts

signed with good margins in 2021. 
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Working capital

ý Positive working capital is a sort of 

"financial security" that facilitates liquidity . 

ý At the same time, as a rule, the first quarter 

is a period of high demand for working 

capital for the Group due to seasonality of 

the construction market.

Inventory

ý Group inventory significantly increased due

to new development projects and 

increasing scaleof bussines - mainly due to 

acqusition of G+M  Group and contract -

ƅƺ|ˊ Tubings which is produced on stock

(however, the customer pays 80% of 

produced goods value). 

ý Inventory transferred in to contract

valuation in 1Q 2022 and in 4Q 2021 

respectively 49,4 mPLNand 36,7 mPLN.



ý Net Debt is the difference between

financial liabilities (loans, borrowings

and other external sourcesof  

financing, financial leasing and cash

and cashequivalents. 

ý Net Debt to EBITDA ratio remains at a 

higher level due to new investments 

resulting in an increasing demand for 

working capital.
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CAPEX policy:

Á Investments that are related to automation and computerization

Á Improving production capacity and efficiency (new investments with the 

required rate of return of 20% - target: 30%)

Á Improving the quality of products

Á Improving health and safety at work

Á Ensuringthe operational business security.
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Safe

development

Learning and 

development
Healthy organisation

- open communication and cooperation between 

departments in processes and projects

- clear procedures, organisationalrelationships 

and operating principles in the Group

Peopleand competences

- effective attraction and retention of employees

- development of competencies necessary to 

implement the strategy

- building employee satisfaction and 

commitment

Internal processes Client Finance

Market expansion

- Foreign expansion in Scandinavia and Western 

Europe

- Development in the residential segment in 

Poland. Getting closer to the target customer

- Development of contracts (own system and 

constructionservices) for non-residential 

buildings in Poland 

- Increase in effectiveness and efficiency of the 

proactive sales process

Product and technology development

- creation of standards in building technologies 

- standardisationof products, processes and 

solutions

- efficient supply chain management in the 

Group

Technicalexcellence

Comprehensivenessof solutions offered

Speed, low costs and risk of construction 

execution

Potential for execution of large contracts

Flexibility of operation

Confidencein the brand

Design, functionality, safety of facilities

Growth and diversification of sales

Forward integration into the supply chain

Increasein profitability of contracts

Optimisation of the fixed cost base
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